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0 of 0 people found the following review helpful. Five StarsBy TxlongbeardGreatO of 0 people found the following
review helpful. An over-the-fence Homerun! By McK ool Another Homerun book of selling techniques and practices
from Schiffman.0 of O people found the following review helpful. Jolt colafor the sales brain! By Reg NordmanGood
book from a prolific writer/sales trainer. Another "give em ajolt of reality" type sales book, to be read and reread as a
pick up when the sales did not go the way you thought it would. He could be like Jeffrey Gitomer and his help.If your
heads not init you are not in it. Believe in what you are selling Help the client solve a problem Approach everything
with a positive attitude Everyone wants something and everyone wants something differentThis book also has some
great ideas for follow-up emails.

Think like Americarsquo;s #1 sales trainermdash;and close more deal s than ever Stephan Schiffman has trained more
than half a million sales professionals. No one understands the sales mindset better. In The Power of Positive Selling,
Schiffman providesinstruction, tips, anecdotes, and inspiration that are guaranteed to help you overcome negative
thoughts, feel confident in any sales situation, and remain positive no matter what happens. Inside, yoursquo;ll find 30
surefire tactics to make sure your mind doesnrsguo;t devolve into that self-destructive pessimism wersquo;ve all
experienced. Learn how to: Believe in what yoursquo;re selling Help your client solve a problem Do your research Set
the tone for the conversationmdash;and establish the pace Listen before you talk Ask the right questionsmdash;for the
right reasons Never say, |dquo;l absolutely guarantee thatrdquo; The culmination of alifetime of salestraining
excellence, The Power of Positive Selling has all the insight you need to defeat the negativity and dramatically
improve your attitude, your behavior, and your sales record.

About the AuthorStephan Schiffman is the founder of DEI Sales, which has trained more than 600,000 professionals
in over 9,000 companies during the past 30 years. He has written dozens of bestselling books that have sold well over
amillion copies, including The 25 Toughest Sales Objectionsand How to Overcome Them, Make the Sale Happen
Before Lunch, The 25 Sales Habits of Highly Successful Salespeople, Cold-Calling Techniques, and Closing
Techniques.



