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Damian Boudreaux : Keep It Simple Selling: The Comprehensive Auto Sales Training Manual  before 
purchasing it in order to gage whether or not it would be worth my time, and all praised Keep It Simple Selling: The 
Comprehensive Auto Sales Training Manual: 

1 of 1 people found the following review helpful. It's A Game Changer!!!By Breck DolanKeep It Simple Selling is a 
remarkable book. Mr. Boudreaux nailed it on all levels. 1st: It challenged me to look at myself and write down exactly 

http://f3db.com/pub/links.php?id=B00VCGZNV2


how I see my best self. 2nd: The book is not about selling cars. It is about solving problems and creating possibilities. 
Mr. Boudreaux's simple teaching style chunks complex processes down into easy comprehension. 3rd: I believe it 
should be a mandatory book for all dealerships to read. The managers would manage more effectively, the staff would 
align themselves with who they are at their best, and customers would be happier because they would be getting what 
they want and deserve. I highly recommend reading Keep It Simple Selling. And remember to break the rules and 
write in the book. Thank you Damian Boudreaux for being your best and writing a GAME CHANGER!!0 of 0 people 
found the following review helpful. Great StuffBy LaurieRead this book and expected the same ole stuff....it is not that 
at all. Damian is unique. He spells things out in ways that can motivate anyone in sales (not just automotive). 
Definitely a great addition to a professional bookshelf as well as a personal collection. Simple selling should be natural 
for most good/great salespeople, but after years of redundant training, we forget how to appeal to people on a human 
level. This book brings you back to good habits and can help anyone from the beginner to a seasoned (or soured) 
veteran.1 of 1 people found the following review helpful. Much Needed Perspective in the Automotive IndustryBy 
LISA LEA COONEYAbout time someone brings a cutting edge perspective as to what it really takes to be wildly 
successful in the car business.

"Keep It Simple Selling" is all about shortcuts! Let's make selling cars easier. . . Let's make selling trucks faster. . . 
And for heaven's sake, let's make it fun! Imagine for a moment how it would feel if you could sell cars just by being 
yourself and finding ways to serve others naturally and easily. How would your life be different if sales opportunities 
continuously dropped out of the sky and into your lap, with no stress or struggle? Would you like to sell 80 percent of 
the people you talk to every day? The automotive business is a gold mine. Not just for a few natural salespeople---for 
anyone. In this industry, anyone can advance as far as they want. Therersquo;s no barrier to entry, and therersquo;s no 
glass ceiling. Your raise becomes effective when you do. Damian Boudreaux started out cleaning parts in his 
friendrsquo;s transmission shop. From there, he tried and stumbled and tried again to sell more cars than the month 
before. It wasnrsquo;t until he began to open his eyes and pay attention to the people around him that he understood 
what it really takes to succeed in the automotive business. The lessons he learned during his journey to becoming a 
consistently top-selling salesman are humbling and inspiring at the same time.

About the AuthorDamian Boudreaux is the President and Founder of Auto Training Academy. For over three decades 
as a top performingnbsp;sales professional, international trainer, and speaker, he has shared proven strategies that 
make success in the automotive industry a natural outcome.nbsp;Damianrsquo;s firm has a track record in helping car 
salespeople consistently perform at their next level, frequently selling over 40 vehicles a month.Excerpt. copy; 
Reprinted by permission. All rights reserved.The automotive business is a gold mine. Not just for some. For anyone 
who wants to reach massive success, it can happen. This industry is incredible. It doesnrsquo;t matter if you sell cars 
or trucks or motorcycles. It doesnrsquo;t matter if you sweep the floors or wash the cars or file paperwork in the 
office. In this industry, you have the ability to advance as far as you want to. Therersquo;s no barrier to entry, and 
therersquo;s no glass ceiling. Your raise becomes effective when you do. There are thousands of success stories out 
there. Like the kid who started as a driver delivering parts at age 19 and now hersquo;s the service director. Or the guy 
who started out selling motorcycles and is now the general manager of a huge Toyota store. How about the waiter at 
the restaurant who was invited to sell cars and is now a partner in several dealerships? Or the 16-year-old girl who had 
to leave high school and get a job because she got pregnant? She started out answering phones and running errands for 
the office, and now she runs the office, making $250,000 a year. Therersquo;s also the gentleman who got into this 
business as a parts picker. He didnrsquo;t have much education, no high school diploma, and today hersquo;s the 
founder of one of the top dealer groups in the country. Therersquo;s the used car salesman who is now a mega dealer. 
And finally, therersquo;s the newly-single mother of two who was hired for the Internet department and is now the FI 
director. Anything is possible. There are no boundaries. Or me---Damian Boudreaux. I started out changing oil and 
washing parts in my friendrsquo;s transmission shop part time in the evenings. I didnrsquo;t have any grand ambitions 
at the time; I was just grateful to have a job so I could pay my rent. Before too long, I became one of the top sellers in 
the region, and now I train others how to be more successful in sales and in life. I didnrsquo;t expect that. I didnrsquo;t 
plan for that. It happened, though. It happened for two reasons: It happened because I figured out who I was and how I 
could just be myself all the time. And it happened because I started caring more about people than my paycheck. My 
mantra for massive success The business of our business is people. And the key to massive success is being who you 
are at your best, and then figuring out how to take care of others. Master this, and you will be profitable and proud of 
your way of life. No matter where you are right now in your life, no matter what your current job is, the key to the 
future of your dreams lies in mastering who you are at your best, learning how to do your job better than anybody else, 
and figuring out how to help others. It sounds simple, right? Be yourself. Do a good job. Serve others. Easy. You got 
this! So, if itrsquo;s really that simple, then whatrsquo;s the problem? Why are there so many people failing to achieve 
the success they desire and deserve? Why arenrsquo;t you experiencing the massive success you dream of? 


