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0 of 0 people found the following review helpful. I've bought several copies and worn them out.By Tim GI've had 
multiple copies of this book - now on Kindle - and worn them out. I reread it with every new sales position I take. It's a 
great way to organize yourself as a sales rep and offers some good basics for a new sales manager. Put these ideas to 
use and you'll make better use of your time and maximize opportunities.0 of 0 people found the following review 
helpful. Nice oneBy Rama Salim RichaGood book received0 of 0 people found the following review helpful. A 
heavier read but, worth the readBy Darren TealeFor people familiar with Dr Alessandra's work and the four quadrants 
of personalities will note that this book is written for the thinker in us all. But for the directors and socialiser where my 
dominate personality lies, persist the information in this book will help immensely with managing your sales career 
and help take it to a new level.Darren TealePerth Western Australia

Be Your Own Sales Manager puts the most up-to-date management techniques at your fingertips, offering smart 
strategies designed to give you a competitive edge.In today's fast-moving, fiercely competitive markets, sales is more 
than a job, it is a career, a profession requiring special knowledge and specific skills. You have to be your own boss, 
take on the responsibilitiesmdash;and reap the rewardsmdash;of sales management.

About the AuthorDr. Tony Alessandra helps companies build customers, relationships, and the bottom-line, and shows 
them how to achieve market dominance through specific strategies designed to outmarket, outsell, and outservice the 
competition. Dr. Alessandra is president of Online Assessments, (OnlineAC.com) a company that offers online 
assessments and tests; co-founder of MentorU.com, an online e-learning company; and Chairman of the Board of 
BrainX, a company that offers online digital accelerated-learning programs. He is a widely published author and was 
recognized by Meetings Conventions Magazine as ldquo;one of America's most electrifying speakers,rdquo; Dr. 
Alessandra was inducted into the Speakers Hall of Fame in 1985mdash;and is a member of the Speakers Roundtable, a 
group of 20 of the world's top professional speakers. 


